
ManishPandey 22/258, Shankarpuri
colony,

Kamta,Chinhut,

Lucknow-227105(U.P)

Mobile:+91-9451313460&8081710696

E-Mail:mpandey212@gmail.com

Objective:-SeekingchallengingassignmentsinSales&Marketingwithareputedorganization.

SummaryofSkillsandExperience:-
 12yearsofexperienceinSales&MarketingindiverseBusinessVerticalssuchas,Consumer

durablesProduct.
 GoodLeadershipskill&asoundknowledgeofbusinessdynamicsandchannelsales.
 Co-ordinationwithseniormanagement,projectimplementation,publicrelations.Soundabilityof

documentationandexplainingtechnicalsolutionstocustomers
 Adaptability&CapabilitytoworkinaTeam.
 Firm believerinconfidenceandhardwork.
 Abilitiesineffectivelycollatingandanalyzingmarketintelligencereportsforformulatingresult

orientedsales&marketingplansinahighlycompetitivemarket.
 Abilitytomotivateteamsinoptimizingtheirperformancelevels.

WorkExperience:-

June’12toTillDate–MicrotekInternational(P)Limited
In India JobProfile:-

AreaSalesManagerfrom 1stApril’18for10districtsofEasternU.P-Handlingthechannelnetworkof
8inverterdistributors,4UPSdistributorsandmorethan280dealersspreadintheallottedareaof
operation.
JoinedasSeniorSalesExecutiveonJune12.

KeyPerformanceAreas:-

 HandlingtheenitreSales&Supportteam throughthedistributionnetwork.

 Consistentlyachievedcompanyobjectivesbysellingtheproductsabovetheprescribedtargetin
theregionallocated(Categorizedas“Excellent”forsalescontributionofMicrotekProducts)

 Negotiatedandcollaboratedwithbrandmarketingandaccountpartnerstocreateandcustomize
programsthatimprovesell-throughfortargetmarkets.

 Workedwithmarketing,advertising,andkeyaccountexecutivestodevelopstrategiesthat
generatedsalesofneworselectedproductsinmyregion

 Designedandcoordinatedspecialonsiteeventsandincentiveprogramstopromotebrand
awarenessandincreasesales.Consistentlydevelopedsuccessfulprogramswithinstrict
deadlinesandbudgets.

Aug.11ToMay.12-LuminousPowerTechnologiesPvt.Ltd.Lucknow
JobProfile–SeniorSalesExecutive

KeyPerformanceAreas:-

 .HandlingDistributor,DealerThroughchannelSalesInInverter,Batteriessegment.

 Consistentlyachievedcompanyobjectivesbysellingtheproductsabovetheprescribedtargetin



theregionallocated.

 .HandlingtheenitreSales&Supportteam throughthedistributionnetwork

 Workedwithmarketing,advertising,andkeyaccountexecutivestodevelopstrategiesthat
generatedsalesofInverter,Batteriesinmyregion

May.10ToJuly.11DuronEnergyPvt.Ltd.Lucknow
JobProfile–SalesExecutive
KeyPerformanceAreas:-

 HandlingSolarProduct.

 Workedwithmarketing,advertising,andkeyaccountexecutivestodevelopstrategiesthat
generatedsalesofSolarproductsinmyregion

Apr.07toApr.2010.HAHNEMANNSCIENTIFICLABORATORY(INDIA)Lucknow
JobProfile–SalesExecutive
KeyPerformanceAreas:-

 HandlingHomeopathicMedicine.ThroughChannel.

 Workedwithmarketing,advertising,andkeyaccountexecutivestodevelopstrategiesthat
generatedsalesofHomoeopathicMedicineinmyregion

July2005toAugust2006.QualityResearch&PromotionsLucknow.
JobProfile–AssistantfieldExecutive
KeyPerformanceAreas:-

PramotionofNewproductInmarket.
SurveyOfNewProductInmarket.

ITExposure:

ApplicationPrograms :MS-Office,MS-Excel,MS-PowerPoint&Internet

ComputerEducation:

Completed6MonthDiplomaCourseinComputerapplication(DCA)from C-NETComputer

EducationLucknow(1StJuly2005to31stDec.2005).

CCCFrom NIELITLucknow.
AcademicQualification:

High-School U.P.Board 1995 Ist

Inter-Mediate U.P.Board 1997 IInd

B.Sc(Mathematics)

ProfessionalQual.

GorakhpurUniversity 2000 IInd

Ex.MBAinMarketing EIILM University

Sikkim

Ist

PersonalDetails



DateOfBirth: 5thJuly1981

FathersName: Mr.MahendraKumarPandey

LanguageKnown: Hindi,English

Nationality: Indian

MaritalStatus: Married

Hobbies: Driving

Iherebydeclarethataboveinformationistruetothebestofmyknowledge.
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Place

ManishPandey


